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Introduction 
 
 

I hope you've already learned a lot about DeedGrabbing from my 
email series, audios, and my ebook, "Go Ahead, Be A DeedGrabber".  
To keep this report brief, I'm only going to gloss over a lot of the 
principles about DeedGrabbing you may have learned from these 
materials.  If you haven't at least picked up the ebook yet, what are 
you waiting for?  Get it here.  It has a 60-day guarantee, so what do 
you have to lose?  Get a refund if you don't like it, I don’t mind.  It 
will help you understand this report better. 
 
Anyway, you probably know the basic premise of DeedGrabbing:  
Contact owners who are about to lose their property to tax sale, and 
buy the property for pennies on the dollar, or partner with the owner 
to save the property for a future split of the resale proceeds. 
 
By contacting owners who are about to lose their property in a 
matter of months, weeks, or days, you are dealing with the utmost 
level of motivation.  And unlike mortgage preforeclosure investing, 
which creates a similar level of motivation, you are not automatically 
dealing with a large debt against the property that will have to be 
caught up and eventually paid off out of proceeds. 
 
In fact, the amount needed to redeem a tax sale property is usually 
less than the arrearage on a mortgage foreclosure. 
 
So, the bottom line is that owners of tax sale property are much 
more likely to have equity, and very often quite motivated if not 
desperate.  But what about the owners who have "walked away" 
from the property?  Where do properties eventually end up when an 
owner walks away?  You guessed it, tax sale. 
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Now, the motivation to sell a property that is about to be lost is a 
core factor to being able to do deals with monster profits.  This is 
perhaps the best part about my DeedGrabbing strategy.  However, a 
significant percentage of my deals are with walkaway owners.   
 
I've often thought to myself "That guy cared so little about that 
property I bet he would have sold it years ago, for the same price, 
and I wouldn't have had to pay such a big tax bill that had built up.  
He was so glad to get rid of it.   I also could have marketed the 
property for months or years without coming up with the tax money 
if I had caught him earlier". 
 
But I never did anything about it…until now. 
 
As I mentioned in a previous email, I discovered another 
investor/author out there who is contacting owners earlier in the 
process - anyone who has a tax delinquency on their property of any 
kind - even one day late. 
 
His name?  Jack Bosch.  I am mentioning his name here to give him 
credit for some of the ideas in this report.  The ideas in his course, I 
thought, were a great addition to a DeedGrabbing investing strategy.  
And for some of you, depending on your financial/job situation or 
geographical location, the strategy might be as good or better than 
your local DeedGrabbing opportunities. 
 
Why not get the walkaway owners sooner, before the tax bills pile 
up? 
 
So to sum up, most of the DeedGrabber strategy remains unchanged.  
You will change your letter a little bit to the owner, since they are not 
about to lose their property, and you will probably not bother to call 
the owners since they are not under time pressure. 
 
You will get your list from the county, of all delinquent property 
owners (more on that in a minute). 
 



And many of the owners you talk to will not be as motivated.  But 
that's OK - you will still get a hold of the walkaway owners who have 
wanted to get rid of their property for a long time, stop the tax bills 
coming to them, and get some money in their pocket. 



 
 
 
 

The Main Difference in Strategy: 
 

Getting a List of All Delinquent Owners from the County 
 
 

The first few chapters of my ebook "Go Ahead, Be a DeedGrabber" 
deal with learning your state's tax sale system, and then using that 
information to gather your list of owners about to lose their property 
to tax sale.   
 
Every state has their code (laws) online, and this information is free. 
 
It is not so crucial that we understand the state's tax sale process 
from start to finish to work these new tax-delinquent leads.  I'm not 
going to cover the process to learn your state's tax sale system here; 
it's detailed in my ebook. 
 
However, we will need to focus on another area of that tax sale law 
for the state you're going to work in, to get your tax delinquent 
leads. 
 
As I mentioned earlier, to work this system we're going to request a 
list of all delinquent properties for county.  We're also going to 
request it in electronic format.  The list will be far too big to get in 
paper format, and then we'd have to enter it into a spreadsheet and 
possibly pay a fortune in copying costs. 
 
Even more so than with DeedGrabbing, the counties may not be used 
to providing this information, especially in electronic format.  You will 
have to be armed with some information when making this request. 
 
Your first stop:  Your state's freedom of information act.  Type in 
"{Your State Name} Freedom of Information Act" into Google, and 
read through it.  Look for a section which states that all information 



requested must be provided in electronic format by the agency if 
available.  Every state I have seen holds each of their agencies to 
this requirement.   
 
Print out that section and keep it handy. 
 
Next, find your state's property tax delinquency statute online.  This 
time, you'll be looking early in the statute for how newly delinquent 
property taxes are handled.  I GUARANTEE you that each state has a 
requirement that an agency in the county must send a letter (if not 
several) to delinquent owners saying that their taxes are late. 
 
Note which agency must prepare that list of delinquent tax property 
owners, and whether they send the notices themselves or transfer 
the list of owners to another agency that sends out the notice. 
 
Print that section out. 
 
Now call the agency that is required to prepare that list.  Ask for the 
person who deals with public information requests. 
 
When you get to that person, say this: 
 
"I'd like to explain a public records request I have.  I've read through 
the Freedom of Information Act and Section XXXX says that all 
agencies must provide available records in electronic format.  I also 
see in Section XXX of the Property Tax Statute that your office 
prepares a list periodically of tax delinquent properties for the 
purpose of sending delinquent tax bills.  I'd like to get a current copy 
of that list in electronic format". 
 
The response? 
 
"We can't do that" 
"We don't have a list like that" 
"We don't do that" 
"We don't have that capability" 
Etc. 



 
Now you must quiz them some more: 
 
"Who handles preparing the list in your office of delinquent properties 
for the purpose of sending out the delinquent bills that are required 
by Statute XXX"? 
 
Possible answers: 
 
"Melissa in the IT department does" 
"The head of our department does" 
"I don't know" 
 
In this case, ask for that person or someone higher up in the chain of 
command. 
 
"How is your list generated for the purpose of sending delinquent tax 
bills out?" 
 
Possible answers: 
 
"I don’t know" (Go higher up) 
"They come from the computer" (They've just admitted they DO have 
the capability) 
 
Etc. 
 
Jack Bosch says he has the "rule of 5" - you may have to talk to up 
to 5 people to get to the person who knows how to handle your 
request. 
 
The bottom line is, the counties are able to generate a list of owners 
who are delinquent, in order to send the delinquent notices out.  And 
I'll bet any money they don't go through each property manually to 
put this list together.  Someone, somewhere, in the county 
government knows how to make their software easily generate this 
list. 
 



It takes a while to get the hang of this process, just be persistent.  
My assistant struggled for a while with this but she now knows the 
right questions to ask and has gotten us over 20,000 tax delinquent 
leads from just a few counties in California over the last 6 weeks. 
 
The last issue you'll have to deal with is the format that these records 
come in.  Some are files that can be read from Excel straight off the 
bat.  Others come in ancient formats like tape cartridges or computer 
languages like COBOL that haven't been used in the mainstream for 
years.   
 
I had to hire someone from Elance to decode a particular county's 
file.  However I'm quite sure I'm the only person out there who now 
has this list! 
 
Dealing with getting your list is a pain.  But when you do, you'll have 
plenty of leads.  If you get a large list, start your mailing with the 
out-of-state owners.  I would also narrow the list to properties 
assessed at $20k-$80k for the best chance of finding walkaway 
owners. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 



Another Difference In Strategy 
 

 Contact 
 
 

Now you will send a letter to each owner expressing an interest in 
purchasing the property. 
 
If your leads are very fresh, you can mention that the property is tax-
delinquent in your letter.  If the leads are more than a month old, it 
may be better to send a more general letter expressing interest in 
purchasing the property. 
 
I don't feel these leads are motivated enough in general to make 
calling owners yourself, profitable.  I think the strategy here is to 
simply send more letters, and wait for calls to come in.  Wait for the 
walkaways to sort themselves out and call. 
 
However, I think it is still essential to skiptrace the owners for whom 
you get returned mail.  This means they have moved and have not 
updated their address with the county.  This also means they may 
have walked away or even died. 
 
Other than these differences, you'll approach the owner the same 
way you do with DeedGrabber deals:  give them a heads up that 
their property was recently on a tax delinquent list, and see if they 
have it taken care of, and that you might be interested in buying it. 
 
That's about it for contact. 
 
 
 
 
 
 
 
 
 



The Big Benefit to Pre-Pre Tax Sale Investing: 
 

More Time 
 
 

So now you get a call from your letter.  You give the owner a "heads 
up".  You talk to him a little about the property.  He wants to sell. 
 
You'll run your negotiation a lot like you did when DeedGrabbing:  
arrive at the least agreeable net price the owner will take, and get a 
conditional purchase agreement out to him sight-unseen if you think 
it has any potential.   
 
You will set the purchase price as a "net" figure to the owner:  you 
will take the property subject-to the taxes owed, so the owner does 
not have to pay out of his proceeds, and therefore you can negotiate 
a lower price.  And with the Purchase Agreement being conditional, 
you can back out or renegotiate for almost any reason later. 
 
This purchase agreement will be nearly identical to the one you get 
with your DeedGrabber ebook or Study Course (which comes with all 
forms on CD).  It will state that the purchase is contingent on 
approval of inspection of the property and title report. 
 
The main difference is that you will want to give yourself 60-90 days 
to close in this Purchase Agreement, unless the owner is desperate to 
sell.  Even then, you will not likely be under the same time pressure 
as you would be with a looming tax payment deadline. 
 
Now you have plenty of time to research the property online or call 
Realtors in the area.  Maybe even agree with the owner to let you 
test-market it during the 60-90 day inspection period.  You also can 
try to assign your contract during this period if you so choose. 
 
If it looks like you have a winner, you can then close with the owner 
without paying the taxes at this time.  Just be sure to order a title 
report first before closing.  Don't forget I'm here to partner with you 
on deals you can't handle. 

http://www.deedgrabber.com/order.html
http://www.deedgrabber.com/order2b.html


 
The bread and butter of this system is dealing with owners who are 
willing to part with their properties for $200-$5000 cash in hand.  Do 
not automatically dismiss dealing with land or properties that have a 
small mortgage (if you know what you're doing taking properties 
subject-to.  Plenty of information is available on 
www.deedgrabber.com/faq.html and in the ebook to get you started 
learning about that.) 
 
So now you have purchased a property for no more than a few 
thousand dollars, and you still owe taxes on it and possibly some 
other small liens or a mortgage, and you have a good amount of 
equity.   
 
Let's look at the new possibilities you now have for selling. 
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Last Change in Strategy: 
 

Selling Your Properties 
 
 
 

Every system has its advantages and disadvantages.  And I'll be 
totally honest with you here; this is where Jack's system has an 
advantage over DeedGrabbing. 
 
When you DeedGrab properties that are close to the tax sale 
deadline, you must now quickly sell or pay the taxes owed out of 
your pocket.  If you have some capital available, this is no big deal.  
Plus, as I've mentioned to you several times, I'm more than happy to 
partner with you on good deals when you need the cash to redeem 
the property and/or pay the owner. 
 
But with the real estate market down now, and eager buyers at a 
minimum, you must discount your properties significantly to sell them 
in a short time.  There are still, and always will be, quick cash buyers 
for almost all property types.  However, you will have to find 
properties with big equity to be able to discount them appropriately 
for quick sale and still make the monster profits you're after. 
 
The "Pre-Pre" method opens up a whole new class of properties that 
you can deal with profitably:  land, less desirable properties, and 
properties with less equity. 
 
Why? 
 
You have months, even years, before the property will be lost at tax 
sale.  So you don't have to pay the delinquent taxes now.  Your only 
investment is the amount you paid the owner. 
 
 
 
 
 



What doors does this open up? 
 

• Leaving the property on the market longer to find the right 
buyer who will pay more for the property 

• Less capital out of pocket (as little as $200!) 
• And most important of all - OWNER FINANCING 

 
You can now owner finance out your properties to buyers.  This is a 
HUGE market that is growing every day with easy bank financing a 
thing of the past. 
 
TONS of people want to buy your property but don't have the full 
cash purchase price or the ability to get a bank loan.  And they're 
willing to sacrifice a cheap price if you'll just make the terms easy for 
them to buy. 
 
An ideal owner financing scenario:  You've purchased the property 
(maybe recreational land?) for $1000 from the owner, and it has 
$1000 in delinquent taxes.  You're having a hard time getting a cash 
buyer for the property for $10,000.  You know in better times it 
would have sold easily for $10,000 cash or more - maybe there are 
even previous comps on the market to support this. 
 
Now you just advertise it with owner financing, including online with 
ebay or bid4assets.com: 
 
"$15,000 - Owner financing/Land Contract available - $3000 down, 
$300 per month, no qualifying" 
 
Your market will open up CONSIDERABLY.  When you sell this way, 
you'll get a small upfront profit, get the taxes paid, and recover your 
investment.  Now you have $300 per month in cash flow coming in 
for years as well.  Imagine having 10-20 of these coming in per 
month! 
 
 
 
 



More Creative Possibilities 
 
 

The thing I love about real estate is the potential for creativity in the 
deals you do. 
 
What if you get properties with liens or mortgages?  What if these 
properties can be leased or sold on contract? 
 
Most liens other than mortgages drop off in a certain period of time, 
usually 7-10 years.  And they may be "aged" most of the way by the 
time you pick up the property. 
 
If you can pick up properties that have liens against them for dirt 
cheap, rent them out or sell them on contract, and wait for the liens 
to drop off (just make sure that there is still equity if you sell on land 
contract, so you can give the buyer good title if he pays you off 
early!) 
 
Or, as the property becomes more tax delinquent, negotiate with the 
lienholders or mortgage holders.  They may even step up to pay the 
taxes on the property and add it to their balance. 
 
Learning about making money with properties that have bad titles is 
one of the most beneficial things you can do when you're working 
with tax sale properties.  There is only one book I know of that will 
give you this information:  Bryan Wittenmyer's "Strategic and Tactical 
Real Estate Investing Secrets".  My well-worn copy has been my Real 
Estate investing Bible for over 5 years and I still refer to it often for 
ideas on cash flowing problem real estate.   
 
You know, authors love using the word "Secrets" in the titles of their 
books.  I guess it works to sell more copies.  This is one book where 
the word "Secrets" is not misused.  I have not seen the information 
in this book anywhere else ever and if you invest without it you're 
leaving tens, or hundreds of thousands of profit on the table.  Get it 
here. 
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Conclusion 
 
 

I hope this report has opened your eyes to the possibilities Jack's 
system adds to DeedGrabbing.  And with the real estate market 
looking to be in the tank for some time to come, I really like the 
possibilities of owner financing or cash flowing property, now that we 
don't have to make a tax bill payment for months or years. 
 
Think about the higher prices, quicker sales, and expanded market 
that will be available to you with owner financing.  I know it has me 
quite excited. 
 
Watch for my new ebook "Pre-Pre DeedGrabbing" coming soon.  I 
will cover EVERYTHING in detail that you need to add delinquent tax 
property investing to your toolkit. 
 
 
 


