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Introduction

In my free 5-day mini-course, and Ebook, I explained how I routinely buy
deeds to tax sale property for a couple hundred dollars or less and resell the
property for a profit of $5000-$20000.  This is a great way to get started in
the business, with little risk, and learn the ropes.

You will look for properties that you can buy cheaply, with sufficient time
before the tax sale deadline to resell.  Then you can pay the taxes owed out
of your sales proceeds when you resell, so you won’t have to come up with
the amount needed to redeem the property.

To do more deals, you should think ahead to having more significant
funding available for properties that you will need to redeem yourself or
purchase for a more substantial price from the owner.  You may have a few
thousand dollars you can use for this purpose, but if you do a large deal or
get multiple deals in a short time, you might miss out on a whopper profit
because you’re unable to fund a deal.

Having private investors at the ready to partner with you or lend you money
is a great way to participate in high profit deals that you would have
otherwise missed out on.

In this short report, I’m going to show you how I got many of my private
investors, and you’ll be able to recognize opportunities to get private
investors yourself, as you do some low-priced DeedGrabber deals.

Note:  For privacy purposes I will have to use fictitious names for my
investors, as they can be found in the public record in association with deals
they’ve done with me in the past.

https://deedgrabbercart.com/EbookCustApp/DeedGrabberEbook


Investor #1

Mom

This may seem obvious, but using family members to fund deals is the
easiest way to get your first private investor.  It goes without saying that you
cannot afford to use a family member for a deal you are unsure about.

I began my real estate career rehabbing houses, and my mother lent me the
money I needed to buy my first inexpensive house, and fund most of the
repairs.  After I rolled over the money I made from the first few deals, I was
able to fund deals myself with the profits I had made.

There is not much more to be said here, except that there are plenty of other
lending sources besides family you can access, if you don’t have any family
members willing or able to fund you right now.



Investor #2

Austin

While I was rehabbing property, I got to know a broker named Austin who
was selling properties on behalf of a large tax sale buyer.  This buyer would
buy millions of dollars of tax liens each year and the broker I met was in
charge of selling the properties that the buyer wound up with.  I first met
Austin at my local investment group which met monthly.

I began noticing a large number of properties being listed by Austin that
were rehab-type properties, and began buying some through Austin.
Incidentally, this is when I first became interested in tax sales, once I saw
how cheap the properties were (it turned out that the tax sale buyer was
selling most of the properties at a huge loss).

Austin was selling properties left and right to investors, and the tax sale
company was down to their last handful of properties.  Austin said he could
give me a great deal on the last 6 properties on hand if I would buy them in
a package.  However, the deal needed to be in cash and close quickly.

The tax sale company agreed to take $15,000 for all six properties.  This
was a better deal than I had ever encountered before, but all my cash was
invested in the properties I was currently working on.  I estimated the
properties were worth almost $100,000 in their current condition.

I explained the situation to Austin and told him that I just couldn’t swing the
deal as I was overextended at the time.  He wanted to close the deal and get
his commission, and finally offered to finance them for me for 6 months.  I
agreed that I would borrow $15,000 and repay $20,000 within 6 months (a
return for him of 66% annually, not counting his commission) if he financed
the properties.  We closed.

I immediately rehabbed the best property and paid him back early out of my
sales proceeds.  This left the other 5 properties free and clear.  I then held
some for rental and sold some others off.



During the next 3 years I grew my rehabbing business to almost 50 houses
per year, and Austin financed nearly half of my deals during that time.
Though I was paying him a huge return on his money, sometimes almost
50% annually, I had the money borrowed for only a short time and was able
to generate more profits by buying and selling more properties.

After 5 years of working together, Austin will write me a check for any
amount up to $50,000 with few or no questions asked.



Investor #3

Sanjay

Sanjay has been a good buddy of mine since childhood, and has been doing
well for himself financially.  After I had been DeedGrabbing for a while, he
asked the question you will need to get used to answering:  “So what exactly
do you do in real estate, anyway?”  I told him about some of the exciting
deals I was doing, and nothing really came of it.

However, he continued asking about what I was doing over the following
months, and finally he asked if he could “invest some money” with me.  I
told him that I preferred to wait until a deal came about, and then approach
him with a proposal.

Soon after that, I had a deal that only required about $2000 in cash.  I didn’t
really need to borrow this small sum, but I figured it would be perfect to
fund with Sanjay because it was not a scary amount and I could establish
myself with him, after a successful deal.  He put the funds in my account
and was repaid $2500 after a few months.  He has done several more deals
with me in larger and larger amounts.



Investor #4

Dimitri

I was introduced to Dimitri by Austin.  It turned out Dimitri had been
purchasing a lot of properties through Austin as well, and Dimitri did some
tax sale investing of his own.  He turned out to have many properties which
he typically acquired for 10-30% of market value, and he had a lot of
original ideas about investing.  I told him about DeedGrabbing and we
became fast friends.

Over the period of a year or so, we kept in touch about our deals and
brainstormed about problems we were encountering in real estate.  Dimitri’s
style was to hold out for monster profit deals, instead of doing many small
deals.  Therefore there were long periods of time where he was idle in his
real estate investing.  I didn’t have the same luxury at the time, and was out
there hustling several deals a month and making good money at it.

I encountered a deal that would take a large investment of over $20,000, and
was talking to him about who I would approach to fund it.  He suggested
that we partner on the deal, and that I could pick up a check for what I
needed that day if I would agree.  I was surprised that Dimitri didn’t ask for
any paperwork or security for the funds he was about to invest.  It turns out
that his business style is to get to know somebody for a long period of time
until trust is established, and then work from that basis.

He funded that deal and has partnered with me since on several others.
Though it costs me half of my profit to work with Dimitri on a deal, he is a
real estate expert who can offer a lot of experience and is willing to take
calculated risks that a typical investor may not.



Investor #5

B.D.

This is by far the most interesting story about how I stumbled on a private
investor. 

I was sending my letters out to owners in tax sale who were about to lose
their properties, and I got a call from B.D. wanting to know what the deal
was with the tax lien against his property.  It was an investment property
worth several hundred thousand dollars, and as far as B.D. knew, the taxes
were paid.

I explained to him that it appeared that the county had the wrong address for
him, and that he must not have gotten any bills or notices.  I gave him the
information needed to investigate the tax sale on his property.  He said he
would check into the matter.

A couple days later, I got a call from him thanking me for alerting him to
the tax lien against his property.  He had immediately rushed in and paid the
taxes on the property.   If I had not contacted him, he felt he would have lost
the property.

He was very intrigued by my system for buying properties, and asked me
more about my business.  I explained how I located him, and told him about
some other deals I had going on.  He seemed dumbfounded that the tax sale
system was set up so strangely, and that an owner could lose their property
without knowing it.  We hung up and I felt good about helping him save his
property.

I soon got an email from him asking if I could use an investor for future
deals.  I told him that I am always looking for investors to be available, and
we met for lunch.



Subsequent to that, my attorney drew up paperwork for a deal I had going
and he funded it immediately.



Conclusion

Though I have not found my investors in a systematic way, I made sure to
network with interesting people who had money, and always keep them
informed about what I was doing.  Eventually, many of them asked to
participate in deals, and I tried to use a new investor even if I didn’t need
the money for a small deal.

Once investors make great returns on their money, and are paid back several
times, they loosen up and require less and less hassle to use for a deal.

I hope you’re getting started DeedGrabbing.  I know it may take you some
time to develop investors as I have, but you have one right now…me!

I have much more funding available than I need.  So if you have a deal that
you can’t fund, contact me and I will partner on it with you if I feel there is
a significant profit to be made.

Just email me at deedgrabber@gmail.com

Happy DeedGrabbing!

To Learn Everything You Need to Know to Get Started DeedGrabbing
Pick up My Ebook, "Go Ahead Be A DeedGrabber"  Today!  There is

a Limited Time Special Price for Subscribers of only $59!

mailto:support@deedgrabber.com
https://deedgrabbercart.com/EbookCustApp/DeedGrabberEbook

